DAY 2 | TUESDAY, FEBRUARY 10

C ON QU ER

THE PEAK

NATIONAL ENTREPRENEURS SUMMIT 2026

R

ROOFMART

EXTERIOR BUILDING SUPPLY

SESSION 1 SESSION 2 SESSION 3 SESSION 4 SESSION 5 SESSION 6 SESSION 7 SESSION 8
9:00 AM - 9:30 AM | 9:30 AM -10:00 AM 10:20 AM -10:50 AM | 10:50 AM - 11:20 AM | 11:20 AM - T1:50 AM | 11:50 AM -12:20 PM 120 PM -1.50 PM | 1:50 PM - 2:20 PM

Geocel Rm A GROUP A GROUPH GROUP G GROUP F GROUP E GROUP D GROUP C GROUP B
IKO Commercial | Rm B GROUP B GROUP A GROUPH GROUP G GROUP F GROUPE GROUP D GROUP C
IKO Residential |Rm C GROUPC GROUP B GROUP A GROUP H GROUP G GROUP F GROUP E GROUP D
James Hardie Rm D GROUP D GROUPC GROUP B GROUP A GROUP H GROUP G GROUP F GROUP E
LP Rm E GROUPE GROUP D GROUP C GROUP B GROUP A GROUPH GROUP G GROUP F
Sentry Rm F GROUP F GROUPE GROUP D GROUP C GROUP B GROUP A GROUP H GROUP G
SIKA Rm G GROUP G GROUP F GROUPE GROUP D GROUPC GROUP B GROUP A GROUPH
Westlake Rm H GROUP H GROUP G GROUP F GROUPE GROUP D GROUP C GROUP B GROUP A

DAY 4 | THURSDAY, FEBRUARY 12

First Session

9:00 AM -10:00 AM

DAVID KOSCHITZKY

SalonC-RmE

SALES1/SALES2/0OPS2/0OPS1

Morning Master Classes

10:00 AM - 11:00 AM

11:00 AM -12:00 PM

DEVELOPING YOUR ACCOUNT STRATEGY PART 1 RmM A SALES1 SALES 2
SELLING OUR DIGITAL ADVANTAGE Rm B SALES 2 SALES1

MITS WORKSHOP - MORNING REPORT Rm C OPS1 OPS 2

INVENTORY TURNS - IT'S ATEAM EFFORT Rm D OPS 2 OPS1

Afternoon Master Classes 1:00 PM - 2:00 PM 2:00 PM - 3:00 PM 3:00 PM - 4:00 PM
DEVELOPING YOUR ACCOUNT STRATEGY PART 2 RmM A SALES A SALES C SALES B
THE FRONT LINE WARRIOR PLAYBOOK Rm B SALES B/ OPS B SALES A/OPS A SALES C/OPSC
CREDIT Rm C SALES C/OPS C SALES B/OPS B SALESA/OPSA
MITS WORKSHOP - MID-DAY REPORT Rm D OPS A OPS C OPS B

Last Session

4:00 PM - 5:00 PM

REGIONAL RALLY

SalonC-RmE

WEST

Rm D

ONTARIO

Rm C

QUEBEC




